
alizing two more plants, with a capacity of 5 MW and 
11 MW respectively, to be built and connected in 
Latium by the end of 2011.” Despite the recent 
changes, Biosar plans to continue developing larger 
PV projects. In the circumstances, anyway, the 
company is also looking into the direction of 
commercial rooftops, says Neri.

Property still available

Jury Mancinelli of Solarig is still puzzled by the sud-
den shift away from large-scale solar parks in Italy. 
“Several companies have already filed complaints 
against the government. Obviously, the original land-
scape of regions like Tuscany should not be negative-
ly affected by the construction of a solar park. But 
southern Italy or Sicily still provide sufficient space 
and surfaces that are neither used for agricultural 
purposes nor particularly beautiful or densely popu-
lated. These parts still offer a lot of potential for the 
development of large-scale systems.” For quite some 
time, Solarig has meanwhile put a stronger focus on 
the management of large-scale installations, which 

means that the order books are still filled. “Even more 
importantly, Solarig had begun to look for opportuni-
ties in the segment for industrial rooftop systems 
from very early on – even before the tariffs changed.” 
The company already has several projects in the pipe-
line. Solarig is now adjusting and plans to put in-
creasing weight on the segments for commercial and 
residential rooftops.

Italy’s companies will have to change their busi-
ness models, they have no choice: companies that 
used to put their focus on the installation of large-
scale PV plants will have to generate their profits in 
other segments. The general trend, however, shows 
that the majority of the companies no longer fears 
that the Italian success story might be coming to an 
end. “In 2011, a capacity of more than 6 GW was con-
nected to the grid in Italy. Of course, these times are 
over”, says Alessio Palla, CEO of Tenesol Italy. “But 
the number of grid connections will increase, even 
though the systems will be smaller in size.” The mar-
ket growth will be slow but steady. There won’t be as 
many ups and downs, which is positive, says Palla.
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Very well connected
its own development departments and testing labs, 
HUBER+SUHNER is always at the leading edge of 
technology.

This can also be seen in the “modular junction 
box” concept, which consists of a basic box, a “blue 
box” (smart electronics) and a connector system. The 
system provides module manufacturers and install-
ers more freedom in choosing their electronics sup-
plier and the complexity of the electronic functions. 
The box can also easily be retrofitted and enables 
easy maintenance. The market launch is expected in 
Q2/2012.

HUBER+SUHNER has been on the Italian PV mar-
ket right from the start, through the distributor AlHof, 
which has its headquarters in Settimo Milanese near 
Milan. The Swiss system solutions are in demand 
amongst module manufacturers and installers across 
Italy, from Milan to Sicily, as they are tailored to meet 
customers’ demands – and can be adapted if de-
sired.

>Experience makes for an incalculable advan-
tage, and the 4,000 people who work for the 
Swiss company HUBER+SUHNER AG around 

the world can fall back on way over 100 years of it. 
The two family businesses, which merged to become 
HUBER+SUHNER AG in 1969, were founded in the 
19th century. The stock company R+E. Huber, found-
ed in 1882, mainly made its money from telegraph 
wire and cables, while Suhner & Co. AG, founded in 
1864, did so from cables and cable insulation.

HUBER+SUHNER recognised the potential of pho-
tovoltaics early on. The company has been serving 
the market with solar cables for over 30 years, and 
around ten years ago HUBER+SUHNER started to ex-
pand its solar range with plug-in connectors and junc-
tion boxes. Anyone looking for connector compo-
nents between the module and the inverter is in the 
right place at HUBER+SUHNER and will find products 
which are robust, flexible and long-lasting. The  
RADOX® insulation material represents the highest 
quality. HUBER+SUHNER cables are noted for their 
space-saving outer diameter and flexibility, the junc-
tion boxes for their excellent heat dissipation (away 
from the module) and a patented, thermal separation 
between the junction box and the module. Thanks to 
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