Leader in sustainable
building envelopes

Schiico International KG is the world market leader for
innovative building envelopes. On the Italian market, the
company has maintained a firm foothold for many years now.
With more than 170 employees in the headquarters in
Padua and a partner network across the country, Schiico
Italia combines a high-quality product portfolio with
personal and comprehensive customer service.

Schiico International KG is the world’s key

leader in aluminium, steel, PVC-U and solar

products for innovative building envelopes.
With 5,000 employees and 12,000 partner compa-
nies in over 75 countries, Schiico provides state-of-
the-art window and fagades technology, energy effi-
cient solar technology and individual consulting for
architects, planners, investors and builders. Schiico
strives to be the best network for the building enve-
lope.

Schiico also specifically aims to further its com-
petitive edge with a global strategy for its systems
and products — a strategy designed to protect natural
resources by continuously improving the energy bal-
ance of buildings without compromising on modern
architectural demands.

The mission “Energy? — saving energy, generat-
ing energy” forms the basis of these endeavors. Heat
insulation and building automation are key tools to
lower energy consumption. The integration of photo-
voltaics, solar thermal energy and heat recovery can
turn a building fagade into a power plant which gen-
erates electricity, heating and also cooling. Energy
autonomous buildings from Schiico are a reality to-
day. “At Schiico, we act in accordance with our corpo-
rate mission of Energy? — saving energy and generat-
ing energy now. This is our mutual contribution to-
wards securing the future of the Earth”, says Dirk U.
Hindrichs, President and CEO, Schiico International
KG.

Schiico offers solutions for all elements of the
building envelope: windows, doors, skylights,
facades, building automation, fire protection and se-
curity constructions, solar shading, glass enclosures
and balconies. With system integration and a modu-
lar construction for fewer system parts, consistent de-
sign solutions, high quality surfaces and new tech-
nologies, Schiico is making a substantial contribution
to the development of the future-oriented, energy
efficient and architecturally state-of-the-art building.

The Schiico technology centre in Bielefeld/Ger-
many tests windows, facades and solar systems, pro-
viding drafting and construction consulting to trans-
mit comprehensive know-how already during the
planning and development phases.
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Schiico has been active in Italy for over 40 years, in- Schiico solar facade
itially through a license partner and since 1995 as an
independent company. Since its founding, Schiico = g
Italia has established itself as a re- [c 7443 [ =
liable partner in luxury housing
and commercial buildings. In
2002, the company became active
also in the sale of solar products,
a segment that has since been
gaining in importance. “The brand
Schiico is well-established among
our customers who know that they
can trust in the exceptional quality
of our products”, says General
Manager Schiico Italia, Roberto
Brovazzo. With innovative PV solutions, solar ther-
mal und solar cooling, the company has been able to
achieve 10 % market penetration in the Italian solar
market. A special feature of Schiico modules is their
high efficiency, combined with a 10-year warranty.
“The tolerances of our modules are exclusively locat- "y i

. . ) ) reference projects around
ed in the positive range. Up to five percent are possi- . l‘ Tl AR
ble”, says Roberto Brovazzo. “Without doubt, this TR S TR
yields an important competitive edge.” |54

In order to ensure that the high quality standard §° =
is transferred to the end customer, Schiico offersa =
comprehensive pre-post sale service with a high o I
technical support. “Our technical office is our feath-
er in the cap”, says Brovazzo. Next to a comprehen-
sive customer service and marketing' support,
Schiico offers training programmes for installers in
regular intervals. “In our large training centre in
Padua, we offer several courses per month for pho-
tovoltaics as well as for solar thermal, both theoret-
ical and practical. The installers that collaborate
with us value our offers and support. Our pro-
grammes are very well received.” This way, the com-
pany wants to make sure that the modules are cor-
rectly installed and achieve their full performance.

Schiico is planning for long-term business in
Italy and aims at becoming the Italian partner for the
solar market as earlier already for aluminium win-
dows and fagades.

Dirk U. Hindrichs began
early to trust in solar
solutions. The President

and CEO of Schiico Inter-
national KG has already—
realized a broad variety of

Schiico International Italia
Via della Prowvidenza, 141
1-35030 Sarmeola di Rubano (PD)
Italy }
Phone: +39/049/7?9-2000
Fax: +39/049/739+220
Email: info@schueco.itT
www.schueco.it
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